A Competitive Market

Denver’s Hot Market Ideal for Sellers

Denver is one of the nation’s hottest markets. Low inventory paired with the high demand of this popular
city mean homes are staying on the market for fewer and fewer days and going under contract faster than
anywhere else in the country.
A year ago the average days on market was 43, now it has dropped to a record low of 23 average days on
market. One of the three best markets for home sellers, Denver homes are going faster than homes in other
highly competitive cities like San Francisco and Seattle.
Denver is one of the fastest growing cities in the nation. Colorado was the fastest growing state from July
2014 to July 2015, with a 1.9% increase. From July 2015 to July 2016, Colorado had a 1.7% increase, adding
91,726 people, according to the Denver Post.
The city’s remarkable popularity and rapid growth means a highly 269 LoHicompetitive housing market. The
desirable market paired with low inventory means homes are going at record speeds…and often for above
asking price. Approximately one quarter of Denver homes sold in January went for above asking price.
Low inventory, a competitive market, and record low mortgage rates mean one thing: this is the ideal market
for those looking to sell or begin investing in new properties. In such a hot market, homes often go for over
asking price and are sometimes under contract within
just two weeks of listing!
If you’ve been thinking of selling or are just interested in
seeing what your home could go for, reach out to your
Madison Realtor®! We’re here to help you. Our expert
Realtors® will be with you every step of the selling and
buying process, rest assured you and your home are in
good, capable hands.

Angela Livingston
719.440.1579
Angela@MadisonProps.com
AngelaMarie5280.com

Madison Market Update

Quick Stats:

Single Family

• 2017 represents a new record-low for any month with
3,878 listings beating February’s 3,963
• Average Active Listings for February is 3,963
• Record-high February was 2006 with 25,484 listings

Detached Single Family
Active Listings 2,918
New Listings		
Under Contract

3,247
3,111

DMAR Expert Opinion

DOM			43

“The spring selling season is off and running as unseasonably
warm weather heats up an already hot market. As prices continue
to rise, concerns over affordability will begin to cool things a little.
Rising mortgage interest rates will erode buyers’ purchasing
power and increase affordability concerns. As in any housing
market, we see new and unique marketing tactics. We are in an
extreme market favoring the home seller and this has changed
listing broker behaviors. One example is the holding of offers for
a period of time. Is this in the best interest of the seller? That’s for
you to decide. We are a monkey-see monkey-do industry.”

Sold			1,958
Avg Sold Price $447,838
Med Sold Price
$394,000

– Steve Danyliw, Chairman of theDMAR Market Trends Committee and Denver Real Estate Agent

Residential + Condo
(at month end - FEB)

$402,516

MORE listings
than last month

-12.21%

Attached Single Family
Active Listings 960
New Listings		
Under Contract

1,314
1,239

DOM			43

Sales Volume: $252,075,670

Fewer SOLD listings
than last month

YTD 2017		

Residential

Condominium

Sold			847
Avg Sold Price $297,610
Med Sold Price
$255,000

Avg Sold Price
Single Family + Condo

19.99%

Sales Volume: $876,866,804

YTD 2016

YTD 2015

(Single Family + Condo)

Active Listings at Month End 		
New Listings				
Current Days on Market			
Sold				
Average Sold Price			
Median Sold Price			
Sales Volume		

3,878
8,394
44
6,024
$402,229
$355,000
$2,423,027,496

3,963
4,079
8,121
7,993
46 		
45
6,221
5,660
$373,391
$339,001
$325,000
$290,000
$2,322,865,411
$1,918,745,660

Source: Denver Metro Associate of Realtors ®

Tax Day, April 15, is around the corner, and that means it is time to start getting taxes in order. Whether
you’re a new homeowner, or taxes just aren’t your thing, here are the deductions, credits, and tax
breaks for homeowners you need to know about.
Going Green
In addition to the environmental impact and saving money on bills, going green can qualify you for both
state and local tax breaks and credits. Visit your state, county, and city government websites to learn
more about the tax breaks and credits you could qualify for.
Mortgage Interest Write-off
Not only can mortgage interest for your primary home be written off on your taxes, but in most cases
a second home as well. Refinancing as well as home equity loans and home equity lines of credit of
under $100,000 are also fully deductible.
Property Taxes
Homeowners can also write off all property taxes paid during the tax year they are filing for. These are
the taxes already paid by the prior homeowner, and will be shown on the settlement sheet when you
purchase the home.
Points
Any points paid when you purchased the home are also tax deductible. The IRS considers points to be
prepaid interest, and one point is equal to 1% of the principal loan amount. Some points cannot all be
deducted at once and must be deducted over the lifetime of the loan.
Reverse Mortgages
Reverse mortgages received as loan advancements are not considered income by the IRS. Thus, the
amount you receive isn’t taxable. However, any interest that builds on the loan cannot be deduced until
the loan is paid off, differing from traditional mortgage interest.
If You Sell
While some restrictions apply, proceeds on the sale of a house are tax-deductible if they meet the
ownership and residency requirements. These include, but are not limited to, living in the property for
two of the five years before the sale and owning the property for two years. If the home is sold prior
to meeting the requirements, the IRS may still provide tax relief if the sale was due to unforeseen
circumstances such as health or employment.

